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Abstract 

This research aims to: 1) study product development and packaging of community enterprises in Ranong Province, 

2) study proactive marketing and public relations development of community enterprises to enhance income of 

Ranong Province, and 3) find guidelines to enhance the added value of community enterprises to enhance income 

of Ranong Province. The study was a documentary research using content analysis and descriptive analysis to 

present the results. The results showed that: 1) the opinion about the product and packaging of community 

enterprises in Ranong Province, including two aspects, was at a moderate level. When considering each aspect, it 

found that the opinion about product was at a moderate level. When considering each item in order from highest 

to lowest mean, the item with the highest mean was the physical appearance of the product with modern shape 

and the packaging style attracting consumers to purchase the product, followed by, the design of the product 

packaging with tight opening and hygienic closing to preventing adulterated thing from entering the product, and 

the price that consumers could accept in their decision to purchase the product, respectively. For packaging, when 

considering each item in order from highest to lowest mean, the item with the highest mean was the packaging 

with easy, quick and frequent opening and closing, followed by the packaging with suitable size as well as 

convenient and quick usage, and packaging with environmental disposal, respectively. 2) For proactive marketing 

and public relations development of community enterprises to enhance income of Ranong Province, it was found 

that Most of the community enterprises in Ranong Province were related to agricultural and handicraft sectors 

divided into 3 main categories: foods, jewellery and household items. Investment in marketing promotion, public 

relations and advertisement were still insufficient. Most of the problems of community enterprises were 

inadequate budget and lack of technology knowledge so that the enterprises could not be advertised and promoted 

via online media or advertised and promoted narrowly (Phrapratanporn et al., 2022). 3) For finding guidelines to 

enhance the added value of community enterprises to enhance income of Ranong Province, it was found that 

products should be developed in terms of beautiful and modern shape, style, and packaging with reasonable price 

to attract consumers. Relevant agencies to help promote and support the design of the reliable and acceptable 

product brand. Packaging to be tight in closing and opening as well as hygienic can prevent foreign matter from 

entering the product. The size of the product packaging of community enterprises, moreover, should be developed 

in terms of suitability, convenience, and quickness to use. Packaging storage should be developed to have the 

appearance of a packaging that was convenient and strong for storing in the product shelf, not easily broken, 

damaged, and clearly indicating the age of the product with the date, month, and year on the package. Packaging, 

besides, should be developed for opening and closing easily, quickly and several times. The packaging, in addition, 

should be used for other benefits and easily biodegradable, including environmental disposal. 

Keywords: Enhancing, Value-added, Community Enterprise, Income Increasing 
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1 INTRODUCTION 

Ranong Province is the province located in the upper southern region on the west side 

(Andaman Sea) of Thailand with an area of approximately 3,298.045 square kilometers 

(approximately 2,061,278 rai) divided into 5 districts: Mueang Ranong, Kraburi, Kapur, La-

un, and Suk Samran. Population is 194,237 Thais, having their name in the household 

registration, divided into 98,086 males and 96,151 females. The total of 252 community 

enterprises is divided into 203 manufacturing groups and 49 service groups. Most of the 

producers of community products in Ranong Province, however, still face various problems or 

weaknesses due to current trade competition. These difficulties include product quality, styles, 

colors, packaging and business management knowledge. Therefore, relevant agencies must 

accelerate and develop the potential of manufacturers to increase their competitiveness by 

improving the ability to develop quality products. In addition, suitable packaging as well as the 

business management competency must be developed in accordance with the market demand 

concurrently. 

From the problems mentioned above, the researchers therefore raised the research question on 

how to develop products, packaging, marketing and proactive public relations of community 

enterprises to enhance the province's income. Moreover, the researchers realized that the 

problems were caused by the 4 successes and failure indicators of community enterprises: 1) 

management, 2) finance or funding, 3) production, and 4) marketing. Nevertheless, the 

sustainable problem solving should focus on developing products, packaging, marketing, 

proactive public relations of community enterprises, and use tactics to work until complete 

success. (Kerdpitak et al, 2022a) The researchers, therefore, were interested to study 

"Enhancing the value-added of community enterprises for income increasing in Ranong 

Province". The results of the research will be data and guidelines on the development of 

community enterprise management for government agencies or the private sector in 

formulating strategies, tactics, policies, plans, which will create efficiency concrete 

effectiveness, stability, prosperity, sustainability. Furthermore, the people or the general public 

are able to apply the knowledge from the research as a guideline for practice in daily life, 

increasing incomes for them and their families, working and living together happily, and 

generating concrete efficiency and effectiveness. 

 

2 RESEARCH OBJECTIVES 

2.1 To study product development and packaging of community enterprises in Ranong 

Province.  

2.2 To study proactive marketing and public relations development of community 

enterprises to enhance income of Ranong Province.  

2.3 To find guidelines to enhance the added value of community enterprises to enhance 

income of Ranong Province. 
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3 RESEARCH METHODOLOGY 

The study was a documentary research with 3 stages: preparation, conducting and evaluation 

stages, as follows. 

1. Preparation stage. The researchers reviewed the concepts, theories and research related to 

the value-added enhancement of community enterprises, created the research conceptual 

framework, determined the research methods and objectives, and formed understanding for the 

same practice of the research team. 

2. Conducting stage. The researchers conducted the research objectives as follows. 

2.1 Objective 1 was conducted by the analysis and synthesis from research results of first 

sub-research project on product and packaging development of community enterprises 

to enhance income of Ranong province. 

2.2 Objective 2 was conducted by the analysis and synthesis from research results of the 

second sub-research project on proactive marketing and public relations development 

of community enterprises to enhance income of Ranong Province. 

2.3 Objective 3 was conducted using the results obtained from the analysis and synthesis 

according to objectives 1 and 2 to find a conclusion on guidelines to enhance the added 

value of community enterprises to enhance income of Ranong Province. 

2.4 Activities for people and greater than 100 members of community enterprises in 

Ranong province were organized to acknowledge and implement in enhancing the 

added value of community enterprises to enhance income of Ranong Province. 

3. Evaluation stage was conducted by concluding results according to the research objectives, 

making the report and publicizing the research article in academic journal.  

 

4. RESULTS 

The results according to the research objectives were as follows: 

1.For studying product and packaging development of community enterprises in Ranong 

Province, the results showed that the level of opinions about the products and packaging of 

community enterprises in Ranong Province, including both aspects, were at a moderate level 

with a mean of 3.35. When considering each aspect, the opinion on product was at a moderate 

level with a mean of 3.40. When considering each item in order from highest to lowest mean, 

the item with the highest mean was the physical appearance of the product with modern shape 

and the packaging style attracting consumers to purchase the product, with a mean of 3.48, 

followed by, the design of the product packaging with tight opening and hygienic closing to 

preventing adulterated thing from entering the product, with a mean of 3.46, and the price that 

consumers could accept in their decision to purchase the product, with a mean of 3.29,  

respectively. For packaging, the opinion was at a moderate level, with a mean of 3.30. When 

considering each item in order from highest to lowest mean, the item with the highest mean 

was the packaging with easy, quick and frequent opening and closing, with a mean of 3.49, 
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followed by the packaging with suitable size as well as convenient and quick usage, with a 

mean of 3.42, and packaging with environmental disposal, with a mean of 2.97, respectively. 

2. For studying the proactive marketing and public relations development of community 

enterprises to enhance income of Ranong Province, most of the community enterprises were in 

agriculture and handicraft related sectors such as agricultural products, handicraft products, 

and food products, etc. Community enterprises in Ranong Province were divided, according to 

the nature of the product, into 3 main categories: food products, jewellery products, and 

household products. The community enterprises have slightly invested in marketing promotion 

and public relations. Some products that want to generate sales were advertised using brochures 

and community radio. Some community enterprises had public relations using websites, but 

the media lacked development and modernization so that it did not motivate customers as they 

should. As a result of such problems, products from many community enterprises could not 

earn as well as they should. The results were divided into sections as follows: 

2.1 For advertising, there were leaflets for some products that use plain paper which has not 

yet attracted customers. There were some advertisements on community radio or social 

media but lack of continuity. As a result, these were unable to reach customers, probably 

caused by high cost and lack of cooperation networks among community enterprises to 

create joint marketing activities which were an advertisement that reaches the customers 

(Kerdpitak, 2022; Hiranphaet et al., 2022; Sooksai et al., 2022). 

2.2 For public relations,currently, community enterprises in RanongProvince lacked public 

relations seriously due to insufficient budget. 

2.3 For sales promotion, many community enterprises in Ranong Province had no systematic 

promotion. They have even offered a discount based on individual decision, while some 

had no any sales promotion. 

2.4 For sales by staff,there was no salesperson to sell directly to consumers, but there was a 

service to place orders online or by phone and delivery service by post. Some community 

enterprises had personnel who were knowledgeable about certain types of products and 

were able to explain to customers fairly. 

2.5 Problems of marketing and public relations were that most of the community enterprises 

didn't have enough budgets and lacked of technological knowledge so that they were not 

able to advertise and promote online media much (Kerdpitak et al. 2022), making narrow 

advertising and public relations. 

Therefore, it can be summarized as strengths, weaknesses, opportunities and threats of the 

marketing management of community enterprises in Ranong Province as follows. 1) Strengths: 

marketing promotion by word of mouth was effective due to reliable product quality. 2) 

Weakness: the promotion of marketing was not continuous because lack of budget and 

technological knowledge couldn’t advertise or organize public relations via social media a lot. 

3) Opportunity: The products were diverse and could respond to the needs of customers 

together with the government gave a great importance to community enterprises and focused 
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on organic agriculture. 4) Obstacles: due to the COVID-19 epidemic for a long time, the market 

was sluggish and the economic downturn affected sales. 

3. For guidelines to enhance the added value of community enterprises to enhance income of 

Ranong Province, the results found that: 

3.1 Most of the products of community enterprises in Ranong Province were suitable for 

production and could be used effectively. However, the physical characteristics of the products 

should be developed to have a beautiful and modern appearance that can attract consumers to 

make a purchase decision.  The reasonable price with comprehensive, beautiful and suitable 

packaging should be considered (Aunyawong et al., 2020). Relevant agencies should promote 

and support the development of product logos or symbols to have a reliable brand design, 

accepted by consumers for product purchase decisions. Relevant departments, furthermore, 

should develop product design as well as tight and hygienic packaging to prevent foreign matter 

from entering the product. 

3.2 For guidelines on packaging development, community enterprises should develop a 

packaging that is suitable in terms of size and quick to use. The appearance of a packaging 

should be convenient for storing in the product shelf or can be set in different areas, including 

the durability of the packaging. The packaging should be strong, not broken, damaged, twisted, 

broken and easily bent after opening the package so that it can help extend the life of the 

product. The age of the product with the date, month and year should be indicated clearly on 

the package. For the convenience of holding the packaging, there should be variety in products 

and packaging according to the convenience of consumers. The packaging should be easily 

carried, picked up and suitable for travelling. In addition, opening and closing the packaging 

depend on the product types. Therefore, packaging should be opened and closed easily, quickly, 

opened and able to open or close many times. After using the packaging, packaging should be 

developed so that the packaging can be used for other purposes. The packaging should be easily 

degradable and environmental friendly when disposed. 

3.3 For proactive marketing and public relations, it was very important because the use of 

marketing strategies and public relations aims to achieve the goals in order to gain market share 

and customer groups thus increasing the revenue of the community enterprise members. 

However, the guidelines for enhancing the added value of community enterprises to enhance 

the income of Ranong Province in terms of proactive marketing and public relations are as 

follows: 

3.3.1 For marketing promotion, interesting advertising materials such as creating a beautiful 

and attractive brochure was able to attract customers' attention to read and make a decision to 

buy a product or installation of advertising signs in the area, including organizing promotions 

and discounts on festivals. Purchases should be made in instalments. For public relations, there 

should be a word-of-mouth promotion, marketing to reach customers, product reviews through 

various online media, free products, giveaways, prizes or sweepstakes. Both online and offline 

medias sound be used to communicate with target customers to create customer perception 



 
 
 
 

DOI 10.5281/zenodo.6955085 

 

1618 | V 1 7 . I 0 7  
 

through advertising. The trending products and well-known brands also attracted customers' 

attention. 

3.3.2 For distribution, products should be distributed online focusing on selling through the 

mobile application. Easy ordering process through online media and presenting the products 

into categories for easy searching created customer satisfaction with a feeling of being 

comfortable. To suit life style of target customers, online media must be selected to match their 

behaviors in the online world, which was constantly evolving and changing. Therefore, it was 

necessary to make various tools to apply and adjust according to changing situations. 

3.3.3 For Logistics, the quick delivery, delivery tracking system, network to deliver 

nationwide, no charge shipping and cost reduction should be developed to create competitive 

potential, increase the speed of communication before delivery, during delivery and after 

delivery (Aunyawong et al. 2021; Nualkaw et al. 2021). Opening the delivery channel for 

customers to choose such as special express, express, normal delivery responded customer 

needs and increased service efficiency (Phrapratanporn et al., 2022). 

3.3.4 For price, the psychological price ending in 9 (e.g. 99 or 999 baht) will make the buyer 

feel inexpensive. The price should be cheaper than those sold in stores and competitors’ price. 

It should be suitable for the quality, reasonable, affordable, attractive and easy to calculate. The 

price when reading aloud, the number of syllables should be less. The price should be separated 

the shipping cost from the base price. Offering instalment payments and showing the product 

price in the lower left corner of the price tag using small letters should be adopted according to 

psychology.   

3.3.5 For products, community enterprises should consider products sold through online media 

by selecting good quality products to sell. Guarantee and returns should be available. Modern, 

attractive and eye-catching products should be distributed and certified by government 

agencies. The product should have its picture and video to explain the properties of the product 

in detail as well as product review with a well-known person in the Internet world. 

3.3.6 For service, service recipients should be considered before anything else. Customers are 

always right, so answering questions, solving problems, replacing product, and educating with 

a willing voice make customers feel comfortable. Moreover, convenience stores should provide 

the payments by credit card, debit card, ATM, including an exhibition place where customers 

can go to see the real product, and allow the purchase cancel and cash on delivery. 

3.3.7 For service process, customer relationship management was important. Purchase process 

should be easy to understand, convenient, fast and able to solve problems quickly. The 

information sent to target customers should be adjusted to suit each type of them. The easier 

purchase process easier can save time and reduce costs for each activity. 

In addition, the marketing model with the original strategy may not work with consumer groups 

in the current era that has changed a lot. In general, there were 3 marketing forms that are used: 

offline, online, and organizing activities. The relationship of all 3 forms was through the current 

communication channels. The product marketing was expanded to the online market into 
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various channels, creating consumers’ awareness through social media that directly affected 

the daily life of the consumers. Organizing public relations activities, moreover, were activities 

to generate consumers’ attention and promote sponsors or advertising buyers. In addition, 

marketing tools have also been developed by applying various technologies and information 

appearing in society today. Influencers were used to promote sales, including new forms of 

public relations emphasizing customer expansion by online marketing to make it easier to reach 

customers. 
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SJR

The SJR is a size-independent prestige indicator that
ranks journals by their 'average prestige per article'. It is

based on the idea that 'all citations are not created
equal'. SJR is a measure of scienti�c in�uence of
journals that accounts for both the number of citations
received by a journal and the importance or prestige of

the journals where such citations come from It
measures the scienti�c in�uence of the average article
in a journal it expresses how central to the global

Total Documents

Evolution of the number of published documents. All
types of documents are considered, including citable

and non citable documents.

Year Documents
2005 100
2006 0
2007 0
2008 0

Citations per document

This indicator counts the number of citations received
by documents from a journal and divides them by the

total number of documents published in that journal.
The chart shows the evolution of the average number
of times documents published in a journal in the past
two, three and four years have been cited in the current

year. The two years line is equivalent to journal impact
factor ™ (Thomson Reuters) metric.

Cites per document Year Value
Cites / Doc. (4 years) 2005 0.000
Cites / Doc. (4 years) 2006 0.010
Cites / Doc. (4 years) 2007 0.010

Total Cites Self-Cites

Evolution of the total number of citations and journal's
self-citations received by a journal's published

documents during the three previous years.
 

Journal Self-citation is de�ned as the number of
citation from a journal citing article to articles
published by the same journal.

Cites Year Value
f

External Cites per Doc Cites per Doc

Evolution of the number of total citation per document
and external citation per document (i.e. journal self-
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Metrics based on Scopus® data as of April 2022

Zarif 2 months ago

Cites per document Year Value
Cites / Doc. (4 years) 2008 0.010
Cites / Doc. (4 years) 2013 0.000
Cites / Doc. (4 years) 2014 0.000
Cites / Doc. (4 years) 2015 0.000
Cites / Doc. (4 years) 2016 0.000
Cites / Doc. (4 years) 2017 0.000

citations removed) received by a journal's published
documents during the three previous years. External

citations are calculated by subtracting the number of
self-citations from the total number of citations
received by the journal’s documents.

% International Collaboration

International Collaboration accounts for the articles
that have been produced by researchers from several

countries. The chart shows the ratio of a journal's
documents signed by researchers from more than one
country; that is including more than one country
address.

Year International Collaboration

Citable documents Non-citable documents

Not every article in a journal is considered primary
research and therefore "citable", this chart shows the

ratio of a journal's articles including substantial
research (research articles, conference papers and
reviews) in three year windows vs. those documents
other than research articles, reviews and conference

papers.

Cited documents Uncited documents

Ratio of a journal's items, grouped in three years
windows, that have been cited at least once vs. those

not cited during the following year.

Documents Year Value
Uncited documents 2005 0
Uncited documents 2006 99
Uncited documents 2007 99
Uncited documents 2008 99
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Which website is true?

reply

hema 10 months ago

Dear Sir,
 

 

How to process the paper in your journal. Actually if I search your home page through google- its

showing wrong website.
 

Kindly share me the link for your journal home page.
 

And also share me that how many days will be taken to publish in this journal

reply

Aubaid K. Alkhafaji 2 years ago

Hi
 

This journal is listed in October 2019 Scopus list. It was described as "Trading Journal", Could you

please tell me what was ment by Trading Journal?
 

 

Best regards

reply

Melanie Ortiz 2 months ago

Dear Zarif, 
 

Thank you for contacting us. Please see comments below.
 

Best Regards, SCImago Team

M
SCImago Team

H

Melanie Ortiz 10 months ago

Dear Hema,
 

Thank you for contacting us. 
 

The information referring to the journal’s website is not available in our website (you'll see

"Information not localized") due to the fact that we could not verify that information with

absolute reliability. 
 

Best Regards,
 

SCImago Team

M
SCImago Team

A

Melanie Ortiz 2 years ago

Dear Aubaid,
 

thank you very much for your comment, unfortunately we cannot help you with your

request. We suggest you contact Scopus support:

https://service.elsevier.com/app/answers/detail/a_id/14883/kw/scimago/supporthub/scopus/

Best Regards, SCImago Team

M
SCImago Team
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MT 2 years ago

You need to put link of o�cial website of each journal..cause as there is no o�cial homepage

mentioned here...lot of people create fake websites with this name and start accepting papers...
 

 

Its responsibility of scimago to ensure complete info on each journal is mentioned to stop this

malpractices from happening.
 

 

Thanks,
 

MT

reply

Raveendra 2 years ago

 

dear sir
 

SEYBOLD Report Journal is scopus index currently?

reply

M

Melanie Ortiz 2 years ago

Dear MT,
 

Thank you for contacting us. 
 

SCImago is continually updating the information related to the website of the journals

available in our database. SJR is commited to help decision-making through

scientometric indicators and is not responsible of the appearance of these fake websites.

SCImago always has to verify the information related to the journals websites. If that

information is not reliable or unfound, you'll �nd the message "Information not localized"

in the Homepage Section.
 

 

Best Regards, SCImago Team
 

M
SCImago Team

R

Melanie Ortiz 2 years ago

Dear Raveendra,
 

Thank you very much for your comment.
 

All the metadata have been provided by Scopus /Elsevier in their last update sent to

SCImago, including the Coverage’s period data. The SJR for 2019 was released on June

2020, 11. We suggest you consult the Scopus database directly to see the current index

status as SJR is a static image of Scopus, which is changing every day.
 

For further information, please contact Scopus support:

https://service.elsevier.com/app/answers/detail/a_id/14883/kw/scimago/supporthub/scopus/

Best Regards, SCImago Team

M
SCImago Team
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Sabeeha Hamza Dehham 2 years ago

Does this journal publish Humanities research. How much is the price of publishing.

reply

SHREYANSH 2 years ago

CAN SEYBOLD PUBLISH JOURNALS ON "GEOPOLYMER CONCRETE",,,PLEASE CLARIFY.

reply

Rtz 2 years ago

It's a completely fake website. See its archive 2020 issue 1, all papers are stolen from IJESRT

Ishrat 2 years ago

I recently received an email containing the following url - https://seyboldjournal.com/
 

 

Just need to know if it is the actual Seybold Journal, since it claims to publish papers within 48

hours of receiving publication fees of Rs. 2500.

reply

Premila Swamy 2 years ago

even i have received the same info

S

Melanie Ortiz 2 years ago

Dear Sabeeha,
 

thank you for contacting us.
 

Unfortunately, we cannot help you with your request, we suggest you visit the journal's

homepage or contact the journal’s editorial staff , so they could inform you more deeply. 
 

Best Regards, SCImago Team

M
SCImago Team

S

R

Melanie Ortiz 2 years ago

Dear Shreyansh,
 

thank you for contacting us.
 

Unfortunately, we cannot help you with your request, we suggest you visit the journal's

homepage (See scope) or contact the journal’s editorial staff , so they could inform you

more deeply. 
 

Best Regards, SCImago Team

M
SCImago Team

I

P
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Som 2 years ago

Is this https://seyboldjournal.com/ the o�cial website of this journal? They are promising a quick

publication on payment of INR 2500. 

The letterhead of their registration form calls it "Journal of Seybold Report"
 

 

 

Journal of Seybold Report
 

________________________________________
 

 

 

REGISTRATION FORM
 

 

 

NAME : 
 

PAPER ID :
 

JOURNAL NAME :
 

PROFESSION: STUDENT / FACULTY / WORKING PROFESSIONAL / ALUMNI / ANY OTHERS
 

QUALIFICATION:
 

BRANCH :
 

COLLEGE / ORGANIZATION NAME:
 

ADDRESS FOR CORRESPONDENCE:
 

 

PHONE NO:
 

EMAIL ID:
 

AMOUNT:
 

ONLINE TRANSACTION NO:

BANK NAME:
 

Signature: 

 

Is this an authentic Scopus indexed journal?
 

reply

Dr.Bhavani Shree 2 years ago

I have sent a Manuscript to your journal Publication, with the title JOB STRESS AND ITS

EFFECT ON EMPLOYEE PRODUCTIVITY AND ORGANIZATIONAL COMMITMENT. I would like

to know the status of the publication.
 

 

Regards

Melanie Ortiz 2 years ago

Dear Ishrat,

 

Thank you for contacting us.
 

 

All the information referring to the website of this Journal is not available in our website

due to the fact that we could not verify that information with absolute reliability.
 

 

Best Regards, SCImago Team

M
SCImago Team

S

D
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Shriram Marathe NITTE 2 years ago

Dear Ms.Ortiz, please answer to the question ansked by Mr. MANEKAR on o�cial website of this

journal. Since recently I recieved a request on publishing the manuscript through the same jpurnal

url said by him. I think its a fake website. So clarify this as soon as possible.
 

 

Also I suggest you to always add the o�cial website of every journal you show here in this website,

so that while publication of the research contents we can be careful. 
 

 

We trust this website a lot. 
 

 

Hope you respond to us as soon as possible. 

 

With regards
 

-SRM

reply

Melanie Ortiz 2 years ago

Dear Dr.Bhavani, 

thank you for contacting us. 
 

Unfortunately, we cannot help you with your request, we suggest you contact the

journal’s editorial staff , so they could inform you more deeply. 
 

Best Regards, SCImago Team

M
SCImago Team

Melanie Ortiz 2 years ago

Dear Sir/Madam,
 

 

Thank you for contacting us. 
 

 

We inform you that all the information referring to the website of this Journal is not

available in our website (you'll see "Information not localized") due to the fact that we

could not verify that information with absolute reliability. 
 

We suggest you consult the Scopus database directly to see the current index status.

Keep in mind that the SJR is a static image (the update is made one time per year) of a

database (Scopus) which is changing every day. 
 

Best Regards, SCImago Team

M
SCImago Team

S

Melanie Ortiz 2 years ago

Dear Shriram,
 

 

Thank you for contacting us. 
 

 

We inform you that all the information referring to the website of this Journal is not

available in our website (you'll see "Information not localized") due to the fact that we

could not verify that information with absolute reliability. 
 

We are permanently updating the website's information of the journals shown in SCImago

Journal and Country Rank and we always check the o�cial information by using several

M
SCImago Team
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AMITKUMAR MANEKAR 2 years ago

Dear Melanie Ortiz,
 

Is " https://seyboldjournal.com/ " is the o�cial site of this journal? 
 

Please update o�cial site of this journal.

reply

JB 2 years ago

can please input the o�cial link of this journal !! it will be very helpful thank you

reply

prabira kumar sethy 2 years ago

Is this scopus indexed?? Why it not showing the papers from 2015. Only from 2019 and 2020.

reply

Reshma k j 2 years ago

Dear sir ,
 

I wanted to know whether this journal named seybold journal is Scopus indexed journal

reply

channels. However, it is a fact that the emergence of predatory journals is growing daily,

for this reason, we always suggest our users consult the Bealls List before submitting any

document and check the reliability of the journal's website.
 

 

Best Regards,
 

SCImago TEAM

A

Melanie Ortiz 2 years ago

Dear Sir/Madam, thank you for contacting us. We will proceed to update the journal's

website information as soon as possible. Greetings from Spain and thank you for using

the SCImago products, SCImago Team

M
SCImago Team

J

Melanie Ortiz 2 years ago

Dear JB, thank you for contacting us. We will proceed to update the journal's website

information as soon as possible. Greetings from Spain and thank you for using the

SCImago products, SCImago Team

M
SCImago Team

P

R
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Ashoka Babu VL 2 years ago

Shall we submit pharmacy related work

Is there any publication charges

reply

DR. KHAN RUSHINA 2 years ago

Sir/ Madam
 

 

I would like to submit my research paper. Please guide me how to do the same.

reply

H S Kumar 2 years ago

Sir,
 

Is this indexed in scopus , i have a doubt, can u clarify

reply

A

Melanie Ortiz 2 years ago

Dear Ashoka,
 

thank you for contacting us. 
 

Unfortunately, we cannot help you with your request, we suggest you visit the journal's

homepage or contact the journal’s editorial staff , so they could inform you more deeply. 
 

Best Regards, SCImago Team

M
SCImago Team

D

Melanie Ortiz 2 years ago

Dear Dr. Khan, thank you very much for your comment, we suggest you look for author's

instructions/submission guidelines in the journal's website. Best Regards, SCImago Team

M
SCImago Team

H

Melanie Ortiz 2 years ago

Dear H S Kumar, 
 

Thank you very much for your comment.
 

All the metadata have been provided by Scopus /Elsevier in their last update sent to

SCImago, including the Coverage's period data. The SJR for 2019 was updated on June

2020, 11. We suggest you consult the Scopus database directly to see the current index

status as SJR is a static image of Scopus, which is changing every day.
 

Best Regards, SCImago Team

M
SCImago Team



7/15/22, 10:53 AM Seybold Report

https://www.scimagojr.com/journalsearch.php?q=5000159102&tip=sid&clean=0 11/11

Leave a comment

Name  

Email
 

(will not be published)

 

reCAPTCHA
I'm not a robot

Privacy  - Terms

Submit

The users of Scimago Journal & Country Rank have the possibility to dialogue through comments linked to a

speci�c journal. The purpose is to have a forum in which general doubts about the processes of publication in the

journal, experiences and other issues derived from the publication of papers are resolved. For topics on particular

articles, maintain the dialogue through the usual channels with your editor.

Developed by:
 

 

Powered by:
 

Follow us on @ScimagoJR
  

Scimago Lab, Copyright 2007-2022. Data Source: Scopus®

Edit Cookie Consent

https://www.google.com/intl/en/policies/privacy/
https://www.google.com/intl/en/policies/terms/
http://www.scimagolab.com/
http://www.scopus.com/
https://twitter.com/ScimagoJR
http://www.scimagolab.com/
http://www.scopus.com/

	Scopus preview - Scopus - Seybold Report
	SJR Seybold Report

